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'Efficient, professional...the finest high-level training programme I have ever
seen...a mini-MBA in how to sell national accounts.' Henry J Cockerill, former
Senior Vice President, USA Fountain Sales, COCA-COLA Company 'Even more
timely and effective today than when we first adopted it in 1986.' Gary Hardy,
Global Leader of Sales Education and Development, The Dow Chemical
Company The book that sparked a selling revolution...In 1985 one book changed
sales and marketing for ever. Rejecting manipulative tactics and emphasizing
"process", Strategic Selling(r) presented the idea of selling as a joint venture and
introduced the decade's most influential concept, Win-Win. The response to
Win-Win was immediate, and it helped to turn Miller Heiman, the small
company that created Strategic Selling(r), into a global leader in sales and
development with the most prestigious client list in the industry. The New
Strategic Selling is the latest edition of the business classic and confronts the
rapidly evolving world of business-to-business sales with new real-world
examples, new strategies for confronting the competition and a special section
featuring the most commonly asked questions from the Miller Heiman workshop.
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Editorial Review

Review
"Key insights into how to close more business and introduce winning sales systems to the entire
organisation." In-Store Magazine 'Efficient, professional... the finest high-level training programme I have
ever seen... a mini-MBA in how to sell national accounts.' Henry J Cockerill, former Senior Vice President,
USA Fountain Sales, COCA-COLA Company 'Even more timely and effective today than when we first
adopted it in 1986.' Gary Hardy, Global Leader of Sales Education and Development, The Dow Chemical
Company

About the Author
Robert B Miller brings almost 40 years' experience in sales, consulting and executive management to help
clients succeed in the sales arena. Stephen E Heiman has worked in sales development for over 30 years.
Latterly he was Miller Heiman's President, CEO and chairman. Tad Tuleja is Miller Heiman's staff writer.
They are also the authors of the other Miller Heiman best sellers, Large Account Management and
Conceptual Selling. Miller Heiman is a global leader in sales training and its prestigious blue-chip client list
is testimony to its success.

Users Review

From reader reviews:

Daniel Smith:

Why don't make it to be your habit? Right now, try to prepare your time to do the important act, like looking
for your favorite publication and reading a guide. Beside you can solve your problem; you can add your
knowledge by the guide entitled The New Strategic Selling: The Unique Sales System Proven Successful by
the World's Best Companies (Miller Heiman Series). Try to make book The New Strategic Selling: The
Unique Sales System Proven Successful by the World's Best Companies (Miller Heiman Series) as your
buddy. It means that it can to get your friend when you experience alone and beside associated with course
make you smarter than ever. Yeah, it is very fortuned for you personally. The book makes you far more
confidence because you can know anything by the book. So , let us make new experience and also
knowledge with this book.

Debra Sudduth:

Reading a book to get new life style in this calendar year; every people loves to study a book. When you
learn a book you can get a lot of benefit. When you read books, you can improve your knowledge, because
book has a lot of information in it. The information that you will get depend on what forms of book that you
have read. If you need to get information about your research, you can read education books, but if you act
like you want to entertain yourself you are able to a fiction books, this sort of us novel, comics, as well as
soon. The The New Strategic Selling: The Unique Sales System Proven Successful by the World's Best
Companies (Miller Heiman Series) provide you with new experience in examining a book.



Staci Eager:

Is it a person who having spare time after that spend it whole day through watching television programs or
just lying down on the bed? Do you need something totally new? This The New Strategic Selling: The
Unique Sales System Proven Successful by the World's Best Companies (Miller Heiman Series) can be the
respond to, oh how comes? The new book you know. You are consequently out of date, spending your spare
time by reading in this brand new era is common not a geek activity. So what these textbooks have than the
others?

Robert Maas:

You can obtain this The New Strategic Selling: The Unique Sales System Proven Successful by the World's
Best Companies (Miller Heiman Series) by browse the bookstore or Mall. Simply viewing or reviewing it
may to be your solve challenge if you get difficulties for ones knowledge. Kinds of this reserve are various.
Not only simply by written or printed but can you enjoy this book through e-book. In the modern era similar
to now, you just looking because of your mobile phone and searching what their problem. Right now, choose
your ways to get more information about your publication. It is most important to arrange yourself to make
your knowledge are still revise. Let's try to choose proper ways for you.
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