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Sales pros know that we are in the midst of one of the most turbulent and
competitive periods in the history of selling. There are more players in the game,
and the game is far mole complex. Customers want innovation. They want
custom-made solutions to their problems, and they want them now.

The risks are greater, but so are the opportunities and rewards. The top
salespeople—the people Larry Wilson quotes and profiles in this book—know
this. They’ve changed the game of selling, and they have become very successful
doing it. They know they have to be leaders within their own organizations, and
they know that when it comes to their customers, the strategy of the future is
cooperation and teamwork, not confrontation.

In Changing the Game, Larry Wilson draws on his thirty years of experience as a
thinker and innovator in selling. He was founder of the Wilson Learning
Corporation, one of the largest sales training organizations in the world, and
coauthor of the business bestseller The One-Minute Salesperson with Dr. Spencer
Johnson. His latest venture, the Pecos River Learning Center in Santa Fe, New
Mexico, is dedicated to helping corporations and the individuals who work for
them create the powerful teams that will be the keys to future business success.

Changing the Game is Larry Wilson’s latest and boldest thinking about the future
of selling—a future that is as close as tomorrow’s first sales call.
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Sales pros know that we are in the midst of one of the most turbulent and competitive periods in the history
of selling. There are more players in the game, and the game is far mole complex. Customers want
innovation. They want custom-made solutions to their problems, and they want them now.

The risks are greater, but so are the opportunities and rewards. The top salespeople—the people Larry
Wilson quotes and profiles in this book—know this. They’ve changed the game of selling, and they have
become very successful doing it. They know they have to be leaders within their own organizations, and they
know that when it comes to their customers, the strategy of the future is cooperation and teamwork, not
confrontation.

In Changing the Game, Larry Wilson draws on his thirty years of experience as a thinker and innovator in
selling. He was founder of the Wilson Learning Corporation, one of the largest sales training organizations in
the world, and coauthor of the business bestseller The One-Minute Salesperson with Dr. Spencer Johnson.
His latest venture, the Pecos River Learning Center in Santa Fe, New Mexico, is dedicated to helping
corporations and the individuals who work for them create the powerful teams that will be the keys to future
business success.

Changing the Game is Larry Wilson’s latest and boldest thinking about the future of selling—a future that is
as close as tomorrow’s first sales call.
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Editorial Review

Users Review

From reader reviews:

Clara Lee:

The book Changing The Game: The New Way To Sell make you feel enjoy for your spare time. You can use
to make your capable a lot more increase. Book can to become your best friend when you getting tension or
having big problem using your subject. If you can make studying a book Changing The Game: The New
Way To Sell to become your habit, you can get considerably more advantages, like add your capable,
increase your knowledge about a number of or all subjects. It is possible to know everything if you like
available and read a guide Changing The Game: The New Way To Sell. Kinds of book are a lot of. It means
that, science e-book or encyclopedia or other people. So , how do you think about this publication?

Glen Hoffman:

Information is provisions for those to get better life, information nowadays can get by anyone from
everywhere. The information can be a know-how or any news even a concern. What people must be consider
whenever those information which is from the former life are difficult to be find than now's taking seriously
which one is acceptable to believe or which one the actual resource are convinced. If you have the unstable
resource then you buy it as your main information you will see huge disadvantage for you. All those
possibilities will not happen inside you if you take Changing The Game: The New Way To Sell as the daily
resource information.

Don Gonzales:

Changing The Game: The New Way To Sell can be one of your beginning books that are good idea. We all
recommend that straight away because this e-book has good vocabulary that may increase your knowledge in
vocabulary, easy to understand, bit entertaining but still delivering the information. The writer giving his/her
effort to place every word into joy arrangement in writing Changing The Game: The New Way To Sell but
doesn't forget the main point, giving the reader the hottest and also based confirm resource data that maybe
you can be certainly one of it. This great information can certainly drawn you into completely new stage of
crucial contemplating.

Lynn Hardie:

Are you kind of active person, only have 10 or 15 minute in your morning to upgrading your mind
proficiency or thinking skill possibly analytical thinking? Then you have problem with the book as compared
to can satisfy your short period of time to read it because pretty much everything time you only find e-book
that need more time to be read. Changing The Game: The New Way To Sell can be your answer as it can be



read by anyone who have those short free time problems.
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